If we haven’t met already, my name is Bill Baren,
and I’ve spent the last six years teaching my
Premium Packages Success System to thousands
of clients.
I’ve helped business owners in over 30 countries
around the world, make additional income every
month, while serving their clients in a premium way.
And I’ve worked with entrepreneurs who have
almost every type of service under the sun.
Yes, that means my Premium Packages Success
System will work for your services, too.
If you’ve been undercharging and underearning,
now is the time for you to step out and serve your
clients in a bigger, bolder way.

An Amazing Opportunity In Front Of You
You might find this hard to believe, but there are a LOT of people in the world
who need your help in a big way. Probably hundreds of thousands, if not millions.
However, when you provide low-cost offerings, the results your clients get are
often also low. It’s because you’re offering a tiny amount of help, not the full
solution your clients are seeking.
But when you offer Premium Packages, you literally change people’s lives.
Premium Packages are simply “high-ticket” packages that deliver big results by
solving an urgent problem or pain your clients have.

Offering Premium Packages is the best way to actually help clients truly create
deep and lasting transformation, while earning generous compensation for
yourself and the lifestyle you desire.
The catch: it can be a big challenge to design a highly attractive premium
package that your potential clients want to sign up for.
That’s why I created the Premium Packages Blueprint – it’s to help you with the
most important steps you need to take to have success with your own premium
packages.
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Let’s Solve This ONE Problem for You Right Now
Have you been trying to scrape together your income from a whole bunch of small
client engagements that barely make a dent in your finances?
A lot of entrepreneurs get trapped in this struggle. It’s a big problem that can make
you feel like giving up. But don’t do that…because we’re going to start solving it now!

When you make the decision to go premium, you develop an outstanding
reputation as someone who gets results. That’s why the best clients will want to
work with you.
One of the incredible benefits of offering Premium Packages is that you get
clients who are way more committed — to taking action, to working with you, and
to themselves.
When you work with committed clients:






You gain credibility in the marketplace as someone that delivers results.
Your clients give you awesome testimonials.
Your clients work with you for longer periods of time.
You earn more money.
And you stand out from other businesses that are literally racing to the
bottom of the market, by offering the lowest or middle-of-the-road
pricing. (Sadly, that’s the majority of businesses, but it won’t be you!)

A Lot More Than Your Business Will Get Better
Going premium is a profoundly transformational experience that goes far beyond
your business.
You will have a different relationship with money and success.
You will show up more powerfully as someone who actively creates major
transformation in the world.
And you won’t be afraid to offer your best work to the world and be generously
compensated.
You will finally know, without a doubt, that you’re here to make a difference, and
you deserve to make a living—actually, a great living—doing what you love!
Here’s a brief example of the difference offering Premium Packages can make:

10x Package Transformation
Tina, a resume writing expert, came to us because, even though she was
consistently getting clients and knocking out amazing resumes, she could
barely make ends meet, and she was in debt and on the verge of losing her
house.
She was stressed out and totally losing hope.
She was charging a couple of hundred dollars to write a resume. As you can
imagine, she needed to help a lot of people in one month just to make her ends
meet. And this was too hard to do.
When we helped to develop her Six-Figure Job Resume package, she was
immediately able to charge $2,000 for that package and actually get more
clients as a result. This became her starter package.
She started making 10 times as much income as before, and her overall
financial situation became a lot more stable and stress-free. Meanwhile, her
clients were extremely happy with her services.
After she became comfortable offering this package, we helped her create
$10,000 packages that her clients fell in love with!

Introducing: The Premium Packages Blueprint
There are 7 important elements to designing and creating a Premium Package,
and I’m going to walk you through the first three right now. These are the ones I
recommend you get started with.
I’ll show you tangible, practical ways you can use to structure and price your
services into packages that clients will be eager to sign up for.
And at the very end, I’ll give you a Premium Packages Blueprint that shows you
how to design your entire business to attract premium clients.

Here are the first 3 elements for designing your own
Premium Packages
(next page)

Element #1:

3 Essential Premium Packages Models Choosing the one that’s right for your business
First, let’s meet the 3 basic “models” for creating Premium Packages. The model
you use depends on what stage you’re at in the development of your business.

Model 1:
One-On-One

The basic idea with the one-on-one Premium
Package is that you’re still providing one-on-one
services, but you’re making a big shift away from
the “dollars for hours” model.
Instead you offer a Premium Package: a high-quality
package of services designed to achieve a highly
desirable result that’s especially attractive to highly
committed clients who are willing to invest high-end
fees.

Model 2:
Leveraged One-OnOne

Once you’re successfully offering high value oneon-one Premium Packages, you can then begin to
create and offer packages that have more leverage.
Leverage simply means that not all of the value you
are delivering to your clients requires one-on-one time
with you.
You can create this kind of leverage in your packages
by adding elements to your package BESIDES oneon-one time with you.

Model 3:
Group Premium

With the premium group package, you serve your
clients mostly in a group setting with some
additional one-on-one support from you.
IMPORTANT: Most business owners create group
programs to provide low-priced offerings for people
who can’t afford one-on-one services.
When I talk about premium groups, I’m referring to
group experiences that are designed specifically for
achieving the high-quality results your clients really
want.

Element #2:

Income Generating One-On-One Packages
Now that you’ve learned about the three different “models” of Premium
Packages, let’s look at some specific examples of one-on-one packages.

 1 Month Starter
Package

This is a good one for you to use if you’re just
getting started, want to build confidence, and
want to make it easy for clients to say yes.
It’s not premium yet, but it can be a baby step
for you to take on the path to premium.

 90 Day Success
Package

This 90-day package can be an awesome big
first step away from offering sessions one at a
time or working on an hourly basis.

 Monthly Retainer
Package

If you don’t offer your clients a results-oriented
system yet, working with them on a month-tomonth basis can be a good approach.

 VIP Day

The intention of a VIP Day is to help your clients
get to an initial result FAST.

 Premium 1:1
Package

Your premium 1:1 package is a package of
services where you get to deliver your highest
impact — the biggest transformation you have
to offer.
You want to base this package on a system or
method you’ve created for delivering results.

 “Guaranteed Until
Result Received”
Premium 1:1
Package

This is a “super premium” package — you work
with the clients until a specific result is
achieved.

Each type has different pricing, a different result, a different experience for your
clients and, most importantly, different reasons for your clients to say yes,
depending on their situation.
And when you design your packages well, you can create a “ladder” of packages
that clients can progress through to receive increasing support and results. This
way, you always know what to offer next.

All of these packages make it easier for you to offer more than just the one
session, or handful-of-hours kind of arrangement.
In my advanced training on Premium Packages, I’ll show you exactly how to create
each of these packages, plus how to create leveraged and group packages.

Element #3:

Creating Your Package Ladder For Even Better
Results And Revenue
Any of the one-on-one packages I’ve shared with you is a path out of offering
sessions one at a time (dollars per hour).
And now that you’ve seen some of the packages you
can offer, I’d like to tell you about another important
concept: having a packages ladder.
Here’s the big idea:

Design your packages so it’s easy for your client to
start with one package, and then move to the next
one.
Then it’s easy for your client to progress to the next
level of results.
Just like climbing the rungs on a ladder.
And when you use the idea of the packages ladder,
your offerings will make a lot more sense together.
Because you design each package so that it naturally
leads to the next package.
When your packages are designed strategically, you can guide your clients from
one package to the next, helping them ascend up a ladder of increasing support
and results.
So not only do you want to create packages that are attractive individually, you
also want to design these packages so they form a suite. That way they’ll work
together to maximize the positive impact on your clients, while also bringing in
great revenue for you.

Troubleshooting BIG Mistakes With Packages
Janet, a voice coach, came to us after she had been offering low-cost group
packages on her own. She had included a few sessions of coaching for each
client.
The problem was, she was actually spending more time and energy on
delivering her group package than she would if she were doing one-on-one
work!
She was offering a lot of service for very little income. She was actually starting
to think about giving up group work if things didn’t get better.
When I took a look at what she was doing, I could immediately see the
mistake she made.
She was not offering a premium result, and thus she was way underearning.
We helped Janet restructure her group program, using our Premium Packages
blueprint, to be focused on a highly desirable result that her clients would be
excited to invest in at a higher level.
Now she is earning 5 times as much with every group she’s running, and her
clients are a lot happier – since she is guiding them toward a big outcome that
they really want.

What’s Next...
My intention is that no matter where you are in your journey, you are now
inspired to create Premium Packages in your own business.

However, I want to help you avoid some of the BIG mistakes people make when
it comes to creating Premium Packages.
I invite you to join me for an upcoming webinar with me called:

“Attract High-End Clients With Ease! Avoid the 3 Massive Mistakes that
Repel High-End Clients and Keep You Under Earning and Undercharging”
I will be doing LIVE Q&A and coaching at the end, so be there to get your biggest
questions and concerns answered!
Reserve your spot here:

http://www.billbaren.com/ppss4/webinar-4/

The Premium Packages Blueprint
Offering Premium Packages means more than designing new packages.
When you have all of the components below in place, your whole business will be
ready to attract premium clients. You’ll then have the business practices and
systems you need to generate $6,000 to $20,000 a month with premium clients.

1. Premium Package Mindsets
Learn to dramatically boost your confidence and results. Upgrade the 5 key
areas where you have blocks preventing you from asking for and receiving
higher fees.

2. Premium Package Design
Everything you need to design successful Premium Packages: Naming,
Package Type, Checklist of Elements to Include, Payment Options, Pricing,
Contracts, Package Descriptions, How to Structure Groups, How Much
One-On-One Time to Provide, and more.

3. Premium Package Marketing System
Learn how to fill your Premium Packages consistently with simple marketing
methods that appeal to premium clients. How you market to premium clients
is not the same as the marketing you are doing now.

4. Premium Package Enrollment Conversations
A system specifically designed for holding enrollment conversations where
you offer Premium Packages (and premium results).

5. Premium Package Delivery System
How to confidently deliver results and an amazing experience for
your clients – without going into overwhelm or over-delivery.

Next Step: Join my “Attract High End Clients With Ease” online training:

http://www.billbaren.com/ppss4/webinar-4/

